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3 Questions3 Questions

Q. How do you get green clients?

Q. How do you attract them to your firm?

Q. How do you close the deal and keep 
them?
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Internet Questionnaire



Industry Trade shows



Folders



HDR Wheel



Star Diagram



Web Research



3. Develop a Green Culture3. Develop a Green Culture

• Develop a Green Team
• Training and Education
• Research and Information Management
• Promotional Tools
• Cultivate Relationships with Consultants
• Develop Green Project Goals

• Develop a Green Team
• Training and Education
• Research and Information Management
• Promotional Tools
• Cultivate Relationships with Consultants
• Develop Green Project Goals


